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ADDRESS: RM. 266 DE SALES HALL, ALCALA PARK, SAN DIEGO, CA 92110 
NON-MANIPULATIVE SELLING TACTICS SEMINAR 
OFFERED BY USD 
For Irmnediate Re l ease 
A seminar will be offer ed by t he Univers ity of San Diego School of 
Bus iness Administration , San Diego, Ca. The seminar, "Non-Manipulative 
Selling - Removing Pressure and Still Getting the Sale" will be held in 
Mob ile , Ala. , May 23 and 24, Holiday Inn Hotel, 255 Church St. and in 
Birmingham, Al a., May 26 to 27, Holiday Inn Hotel , 5000 Tenth Ave. N. 
Progr am hours are from 8 :30 a. m. to 6 p.m . each day. Fee is $110. 
Dr. Anthony J. Alessandra and Phillip S . Wexler will lead the seminar. 
Ales sandra, assistant profess or of market ing at USD, rece i ved. his Ph.D. 
in marketing from Georgia State University. He has directed management and sales 
training seminars for Chrys l er, Sears - Roebuck and Northwe stern Mutual Life. 
We xl er , president of At l anta Creative Concepts, sales and management 
training company, has a broad industrial and real estate background training 
people in non-manipul ative sell ing. 
For further information, call Mal Raffert y at (714) - 291-6480 ,ext., 221. 
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Non-Manipulative Selling 
REMOVING PRESSURE AND STILL GETTING THE SALE 
M A 





in cooperation with 
ATLANTA CREATIVE CONCEPTS 
MOBILE 
May 23-24, 1977 
Holiday Inn Hotel 




May 26-27, 1977 
Holiday Inn Hotel 
5000 Tenth Avenue North 
Birmingham, Alabama 
205/591 -6900 
Program Hours are from 8:30 a.m. to 6:00 p.m. each day. 
The fee for participants is $110. Fee includes all workbook mater-
ials, handouts, luncheons, coffee and refreshments. It does not in-
clude hotel accommodations. Full tuition must be received prior to 
attending. 
SEMINAR LEADERS: Dr. Anthony J. Alessandra and Phillip S. Wexler 
ENROLLMENT: To register please complete reservation form. 
For more information call Mal Rafferty at 714/291 -6480 
Ext. 221. Attendance is limited to 40 per class. 
